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Simple, Smart Irrigation Management 

“Angove Family Winemakers are proud and privileged to have had a long and 
successful relationship with WISA” 
 - Angove Family Winemaker

Automating farms for over 18 years 

Saves time, money and water

Remote control from any smart phone or tablet

Integrates easily with your irrigation system

No ongoing fees or charges

Call us now for your FREE irrigation report on 1300 887 380
sales@irrigatewisa.com.au     www. wisaglobal.com.au

Design & Build 

Let Riverina Floats and trailers design 
and build your perfect horse fl oat, 
one that has everything you want 
and nothing you don’t. We engineer 
horse fl oats to your specifi cations 
so your priorities are met. 

Whether you need a tack box, saddle 
racks, side doors, or personal living 
areas, we can do it all; our fl exibility 
is as broad as your imagination. 
With over 15 years engineering 
and fabrication experience, you can 
rest assured that your horse will be 
safe and secure.

• We specialise in custom made fl oats, 

trailers and trays

• We also specialise in farm sheds and 

stables – both fabrication and installation

• All our products are custom designed to 

be built to your needs

• We maintain a high standard of 

workmanship on all of our products

• We have over 15 years engineering 

and fabrication experience

Contact Shannon Condon on:
Ph: (03) 5871 2860 | M: 0409 999 183
3728 Murray Valley Highway, Cobram, Vic

A Safer, Quieter, 
Smoother Horse Float

Code overhaul
The National Farmers’ Feder-

ation has welcomed the opportu-
nity to improve the relationship
between the big supermarkets
and farmers.

The Improving Commercial
Relationships in the Food and
Grocery Sector discussion paper
and Food and Grocery Code of
Conduct draft was released by
the Federal Government last
week.

‘‘While the NFF has a long-
standing policy of supporting a
mandatory code of conduct to
address concerns between retail-
ers and suppliers, this is an
opportunity to review what is
being put forward by the retail-
ers and processors in the form of
a prescribed code and identify
any gaps that we see,’’ NFF

president Brent Finlay said.
He said farmers needed trans-

parency and certainty in com-
mercial transactions between
the parties in the supply chain in
order to be profitable and contin-
ue to invest and grow their
businesses.

‘‘We have said all along that
we are not interested in window
dressing. Any mechanism put in
place must be strong and inde-
pendent enough to provide a
balance to the commercial rela-
tionships and convey a level of
confidence to the farm sector
that any concerns can and will be
addressed,’’ Mr Finlay said.

The proposed code has been
put forward as a voluntary in-
dustry code to be prescribed
under the Competition and Con-

sumer Act 2010.
If the code is approved, the

Australian Competition and
Consumer Commission and pri-
vate parties can take enforce-
ment action under the CCA.

‘‘There is no doubt that the
opportunities for the agriculture
sector in Australia are extremely
positive. While we will continue
seeking growth in international
markets, we want to ensure we
have the right balance domesti-
cally as well and that relies on
mutually beneficial relationships
with retailers and processors,’’
Mr Finlay said.

‘‘We must all work together to
achieve the best outcome for the
consumers we all serve.’’

Gift of the gab . . . Rodwells auctioneer Shelby Howard is back in the
saleyards after competing at an international level; he is pictured with
Canadian contestant Rhett Parks.

Auctioneer sold
on Canadian style

By Alexandra Bathman
Shepparton auctioneer Shelby

Howard has bid to be the best along
with 25 of the world’s fastest
mouths at the Calgary Stampede
event in Canada.

The Rodwells agent represented
Australia and competed with North
America’s most experienced
auctioneers at the international
livestock auctioneer champion-
ships in June.

‘‘The oldest auctioneer was about
63. They had years and years of
experience behind them,’’ Mr How-
ard said.

‘‘I came 22nd. I don’t think an
Australian will ever win over there
— they are just too good. It’s their
big thing.’’

The 24-year-old won his first
national title at Sydney’s Royal
Easter Show in April and said while
he didn’t bring home another tro-
phy this time, he returned with tips
and tricks from the world’s best.

‘‘It was certainly a different sort
of auctioneering. I’d like to bring
their style over here a bit,’’ Mr
Howard said.

‘‘Over here we don’t tend to use a
microphone but it’s something I
would like to start doing. I think it’s
easier and more professional.’’

He also wants to speed up his
already fast auctioneer chant.

‘‘We aren’t known to go that
quick, but in Canada they are very
quick and that’s how I like to do it,’’
Mr Howard said.

He also took the opportunity to
visit some private agencies such as
Perlich Brothers Auction Market.

‘‘I got to sell livestock in their
everyday market as a guest auc-
tioneer,’’ Mr Howard said.

‘‘They said I did well, so that was
a bit of a highlight.’’

But if Mr Howard ever decided to
work in Canada, he said he would
be working under his own name.

‘‘Here you’re either a real estate
agent and sell houses or a stock
agent and sell livestock. But what’s
different over there was that buyers
would hire you (an auctioneer) as
just you,’’ Mr Howard said.

‘‘You can sell anything from a
chook to a tractor to a house or
anything. It’s a bit weird but these
auctioneers can earn up to $1000 a
day. It’s a big demand.’’

Mr Howard travelled with his
dad Greg Howard and Rodwells
stock agent Graeme Stone and
toured cities including Vancouver
and Banff before returning to the
Shepparton saleyards last week.

Developing pathways
to market for Herefords

Strengthening the links between
the feedlot industry and Hereford
producers is a key aim of the breed’s
new commercial development officer
Liz Pearson.

Ms Pearson, of Guyra in NSW,
took up her role at Herefords Austra-
lia on July 21 after a solid career in
the feedlot and animal health indus-
tries.

‘‘This position is about strengthen-
ing relationships with industry
bodies and further developing
pathways to market, with a key focus
on feedlots, the European Union
market, Meat Standards Australia
and Certified Pasturefed,’’ she said.

Ms Pearson, 32, graduated from
the University of New England, Arm-
idale, with a Bachelor of
Agribusiness and went on to work for
Teys Australia’s Jindalee feedlot in
southern NSW.

She then spent more than five
years as the Southern Australia feed-
lot sales manager for Elanco Animal
Health.

Her family runs a commercial beef
herd at Guyra, supplying cattle to the
feedlot export trade and domestic

supermarkets.
Ms Pearson will be responsible for

extension and commercial projects,
including the progeny test project,
Hereford Hybrid trial, Hereford steer
evaluation and feedlot trials.

Her role also extends to identifying
live export markets and working
with export-focused businesses, and
promoting the value of Hereford
genetics in commercial cross-
breeding programs.

‘‘I am keen to build and strengthen
industry relationships through the
supply chain from paddock to con-
sumer,’’ Ms Pearson said.

‘‘I am already working with key
feedlots in the industry to broaden
the opportunities for the Hereford
breed.’’

Herefords Australia chief execu-
tive officer John McKew said the
appointment followed an extensive
search and selection process.

‘‘The selection panel were unani-
mous in their view that Liz has all the
professional experience and personal
attributes we were seeking to fill this
important role,’’ Mr McKew said.
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